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Premium Executive Strategic Briefing
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6.8 518 (16 Account Mapping)

3. Ms1U7K (Approach)
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= 4. Nsuidaua (Presentation)
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(Value-Based Selling)
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6. n1sUuan1sv1¥ (Closing)

dowikdoanAdadulo
(Assumptive / Alternative Choice)

5. n1sdan1sdaldngv (Handling Ohjectiuns}
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15VSU (Inbound Sales)
dvgardankitiouadzauLaw
(Self-Educated Buyers)
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Hybrid Model
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(ABM)

15vsa (Outbound Sale
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(Cold Calling)

dmsusaaauafytywnm u

oo (Intent Signals)

&1 NotebookLM



ASIENISUI9NANUEI8TAAINAINISAd8UYY1US:OuT

i Autonomous Al Sales Aggnts — SUNQYDU
Traditional Funnel AI-Augmented Funnel —N viussmsuazAansavanAbavdutnu SDR v
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Generative Al - aS10n1sdoa1slawiIzuAnaLLUY
121:90 (Hyper-Personalization) IWuaas1Ms
1wav (Conversion) goaiv 57%

Conversation Intelligence - 31ns1:Kunaunun
100% uuuisgalny uaztauauudsmvlaugo
(Real-time Prompts) (KUnvienun

Predictive Analytics — IWuADWLLLUEIWOOMS
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PREMIUM EXECUTIVE STRATEGIC BRIEFING

03Ng1MSISNdsaL: Uula 4 sugmsualaymisouau

Step 4: Respond (aduaudv) -
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Step 3: Isolate (a'lnn:m) -
UUEJu:rm"mtlfgmuTnsumsunIu
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Step 2: Clarify ("A21UAS:9V) -
doumuIWa:anUyYKINLNDSY |
(wu ‘uwotnuld’ ingunua:ls?) |

Step 1: Cushion (savsu) - Kann1susKIsn1sHauUsu (Concession
gousundWAvIaREvIRUaNIAUTIIWEaN | Management): “Trade, never give’ - Nsuan
Ins1:tnzUavnuyavanm Wagulava liimslkagodegd wasShuya
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PREMIUM EXECUTIVE STRATEGIC BRIEFING

WWOAIUALAUIUYEINTS: U10sIaAIWISITuAISYIE (Sales Velocity)

Jqusulonnd (Opportunities) x yan10a (Deal Value) x dasinssu: (Win Rate)

S:g:10a1y9vI09s11SU19 (Length of Sales Cycle)

Top Funnel: Mid Funnel: Bottom Funnel: Long-term:
Win Rate
CTR SAL T Churn Rate
aunuaaaa Lead-to-Deal Ratio | : NPS
(CPL) Uan10aaaswyavanan

(CLV)
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PREMIUM EXECUTIVE STRATEGIC BRIEFING

na19nauaaBulAsvasIv: astasuwavkunuie (Sales Enablement)

F Sales Enablement System:
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Sales Playbook: Alioans:8:10a15uGuvu
(Ramp-up Time) dS$WU1ASFIUNGUNUD
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naswsielalosase Lankdageydeluiu @) toyassuuiteanmazrualw (Burnout)
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‘Digital-First Strategy’ -  Wa:nagns
(Speed & Scale) 4 ; (Empathy & Strategy)
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