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"Waanun" poo:ls?
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aonuiauagaanaiwaaauaudvAIIU N FuA1 (Goods):
Govmsia:asivAduwWowalPIRWUSINA Odhau Sudovld

J (18U SOVINT, 9IK1S)

nudAduAaQ (Ideas):
ulgung, N1SSTUSLA
(1Idu aalansou, TUguuks)

annun (Places): /
IKdvR2VINYD
(18U IRa, Ko)

&
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usnAs (Services):
luiddhau sudavlula
(18U Aan, ADUIESH)

unna (Persons):

(Idu UnnwW1, 01s),
unn1siUov)



Anatomy of Value: 5 stQuyavwaansun (Kotler)
nsasoyaAnuINNIUAWLASUNISIEVIU (Value Added)

[ = ] - -I bl ] _—
e Us:lgstikan (Core): 30NanAIGOVNISISLA
[Apple iPhone: doans, Insoan, thosu]

e suanuaiWugnu (Basic): sunuundudovia
[Apple iPhone: 2ansansu, [douaallia]

* AVNAIAKIV (Expected): L1ASTILTUCN
[Apple iPhone: aluuale, T§vuvig, ndovdal

e douWu (Augmented): IKliDAIWAIQKUNY
[Apple iPhone: alinukuN Face ID, USANSKALMSYY]

e FAnuNW (Potential): n1swauurfuauina
[Apple iPhone: [§vVuN3U VR, 1S298un W]
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nasIaus:INnwannmnun (Product Classification)

IuIm "SnnUs:avAlunisBeo” Iwelronagnsmsnanalfnuugn
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(oo Products (ufraulnAusing): S " Industrial Products (GuA1QANNSSL): )

& w~ - -
- aiwansldvudoumonsalunsaiSou (B2C)
- pauduavnUWwelaluddnds:-31du

-: -d sl L] —_— il L — —
- Soiwaldaltivauumswannsertiussng (B2B)

- [0uWuiRoviuindouiAsegne
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aun1aulnausina (Consumer Products Matrix)

- . - f . o :
d=Aongo (Convenience) ~ IUSsuifisugo (Shopping) =
'f*'“‘“ o Bouog, B0d19, $1A7M gellos, Anrioude, $1A1GIVU

(18U ¥19a1s, gnau, suaniau) (15U idowh, 1nSavTETWi)

Tinaouse (Unsought)

TiARe-Boound19:9110uredls
(18U Us=nNuddn, Waenssu)

IUSUAIAW:, SUITENIWY,

A2WATlun1sBo (Frequency)

[srnuwenguge
(18U UAWNIKS Rolex)

$1A/AIIUWEIEIL (Price/Effort)
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aumaaaikassu (Industrial Products)

Lo

AKUIN ‘YULAADUAISHAOLLAZSSAD’ ]

L.

[ FJum

Jaqua:suddu (Materials & Parts):
300 0uUsssUBa (LU 819W1S1)
uassudunnaroudruktvuovdudlku
(LU 91vsasu)

 dumnu (Capital Items):

J l_‘ - e [
. InSavynsaunsaikan (Installations)
NU21YEIOUNU AVNU LLazlAADUENYENN

Jaqauwaavuazusnis
(Supplies & Services):
avnyielrssAvlauKUNIG

(lWu ns=0y, Unn, uSAIStaUUISY)

&1 NotebookLM



douus:auwaanaun (Product Mix Portfolio)

NISUSKISYON1ISNAUEUAT (Example: SAMSUNG)

ADWAN (Depth): 91udUSU
KSoddidongoelundadum
L] T [ —l.—; ] .—l

(15u InsriAud Tnsu Auuo)

ANV (Width):
9IUDUANEWAANEUNNVKUQ ©
(gu Tulpsiow, qidu, 1os,
InsfiAd = n310 4 ndu)

A21uan (Depth): 91uou

A21J819 (Length): 91uoU . PPrgEL o | S : -
swmsmﬁfmﬁm?in::hum’n:ahum | * quhsammaangaa'fqnmazaum
sauruTuusen AJUEOANADY (Gnnslstencly):. ‘ | (18U InsnAu UNSU AvuIn)

k ADIUINYIVOINUVNISWANIIAzINHUNY
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auAUs:NoUNE$1INIIUINTA (Identity & Packaging)

nsS1dun (Brand): o, [alf, alainu
InSouli9d$1INIWIANGI
las as*mnmmtsauuihanm

~

ussamnm (Packaglng)
ArtnRuntovaudiiasiou
“WUNJIUVIgINEU”

(Silent Salesman)

~ Primary: uss9nrunsuluan
duwaaunlnemnsy
(18U naoneawu)

Secondary: HoruBUUN
WA
(18U naauns:=nuldendwu)

Shipping:
[Won1sdAINUIa:NISVUAN
(IU auns=Auanwn)
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AS:UYUMSWaUIRaaAunilsy (NPD - Phase 1)




As:uumMswasuwaanaunisy (NPD - Phase 2)




JVVSTIANAOATUN
(Product Life Cycle - PLC)

waaneunnndudifia w@ula dudH ua:me I
I unnisaalatoavdsunagnsomu "91g" vavuaun

-

goQu¥ (Sales)

Note: goqu¥ I

(Sales) na: ﬁﬂi (Profit)
2:idumvldvadivnu

“ nlsundaaufugoviisn '
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nagns PLC: gaaraua:taula (Intro & Growth)

L I

Juuuztin (Introduction): uATku AUGLTUSIN duiciula (Growth): goaunelia:flswoavduagy
dunugo Misgodoau s2ai$s givisuuiRufomanazns:Taaiiu

- IWKWE: aS0N1SSUS (Awareness) - 1K Y: a’s“‘mn:)'\uﬁnﬁtiauusuci(Brancl Loyalty)
- NagNs: iuTuuyeunTkdaya, 1IvNFUAINaaoL - NAgNS: YEIYTOVNVIATIKUNY, IWURIDDSKSD
(Sampling), mTUsTuuunnm?a FIfUﬂ'leHU doansyalauniklion3nAIY

& NotebookLM



nagns PLC: Snvrgaauigua:waniwu (Maturity & Decline)

Decline Phase (Juanaaog)

Nk

Maturity Phase (ﬁuﬁluﬁa)

® Wi oy \Fi} A8 S '@ S
5‘»

JUdUE (Maturity): g00U19gVdaUdISUALN Junaade (Decline): saauIgandgIvVEILTIY
Msuyvduqlaaa inansaasiA inalulagkuiwivinaunu
- thkwne: Savdouudvaaraliuiuiaa - 1WKUE: a0nAUgeyYLds
- nagns: USuusowaaseauri (Revitalize), kanAnaulku, - nagns: ganswaa (Exit Strategy), vengllaaralku,
salusluguaadunu j kSoavnuaswlusanddikuuiunun

L. L v
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Mwsdunagnsnisuskiswaanaun (The Marketing Strategy Map)

..,,.

e e =

3. Manage (usk1svans):
damswasalwals AxwnIv/Aduan
Jhnaufane‘iuaﬁn (Product Mix)

1. Identify (daUs:tan):
Ss1Aadaumasls B2C kSo B2B
wadwnagns (Classification)

S

rr p ) b
2. Value (asopum): |

doansutivovnumM{Kansv
v 5 s=qu (5 Product Lew:ls)J

Rollercoaster Curve
(PLC curve)

4. Adapt (USum):
weuuwaviku (NPD) uazusudd
mwuovastialulkdumakav (PLC)

Concept Gear
(NPD & 5 Levels)
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unasuukvudanssu (The Golden Rule of Products)

"sgrdasgikwannaaunaavuame”

msaaranunasvlufsuAmsuieaoniog ucAons
Jsuad (Adapt), wanWu (Revitalize), ua:
asiwassA (Innovate) tnsay (Rnovtate)

(Knucannuaavmsvavlannasuudavivaaaaan

UMSUNLdua | s1g3vIKannIsaala | JngraginatdAw=LeN awdvinisaala



